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ACCOMPLISHMENTS

2008, 2007, 2006 & 2005 # 1 Team — Communities Magazine Top 100 Realtors—Metro Atlanta

2007 RE/MAX International, Inc., No. 2 Team in the United States in Closed Transactions

2007 RE/MAX International, Inc., No. 4 Team in the World in Closed Transactions

2007 Wall Street Journal and Real Trends Top 200 Realtors # 6 Team in the United States in Closed Transactions
2007 Wall Street Journal and Real Trends Top 200 Realtors # 14 Team in the United States in Sales Volume
2007 & 2006 Diamond Award—RE/MAX International—Highest Honor for RE/MAX International

2007, 2006, 2005 & 2004 Atlanta Board of Realtors— # 1 Team—Sales Volume—Metro Atlanta

2007, 2006, 2005 & 2004 # 1 Agent in Units Sold, Sales Volume, & Commissions Earned-RE/MAX Greater Atlanta
2007, 2006, 2005, 2004, 2003, 2002, 2001&2000 Top Producer of the Year-RE/MAX Greater Atlanta-Dunwoody
2007, 2006, 2005, 2004, 2003, 2002, 2001, 2000, 1999, & 1998 Achievement Award — Top 2% - Atlanta Board of Realtors
2006 & 2005 Top 50 Realtors on the Rise in the United States by RIS Media (National Publication)

2006 RE/MAX International, Inc., No. 3 Team in the World in Closed Transactions

2006 RE/MAX International, Inc., No. 3 Team in the United States in Closed Transactions

2005 RE/MAX International, Inc., No. 2 Team in the World in Closed Transactions

2005 RE/MAX International, Inc., No. 2 Team in the United States in Closed Transactions

2005, 2004, 2003 & 2002 RE/MAX Chairman’s Club Award (High Achievement Award for RE/MAX International)
2005 Closed Sales Volume over $200 Million

2004, 2003, 2002, 2001, 2000, 1999, & 1998 Communities Magazine Top 100 Realtors — Metro Atlanta

2004 RE/MAX International, Inc., No. 3 Team in the World in Closed Transactions

2004 RE/MAX International, Inc., No. 3 Team in the United States in Closed Transactions

2004 Lifetime Achievement Award—RE/MAX International, Inc.

2004 Closed Sales Volume over $164 Million

2003 & 2002 Atlanta Board of Realtors — No. 2 Team — Sales VVolume — Metro Atlanta

2003, 2002 & 2001 Closed Sales Volume — Over $100 Million

2003 Ranked # 11 Realtor in USA by Realtor Magazine

2005, 2004, 2003, 2002, 2001, 2000, 1999, & 1998 Top 10 RE/MAX Agents in Georgia

2005, 2004, 2003, 2002, 2001, 2000, 1999, & 1998 Top 100 RE/MAX Agents in the USA

2002 Ranked #14 Realtor in USA by Realtor Magazine

2001 Ranked #5 Realtor in USA by Realtor Magazine

2001, 2000, 1999, & 1998 Re/Max Platinum Club (High Achievement Award for RE/MAX International)

2001 & 2000 Atlanta Board of Realtors — No. 3 Team — Sales Volume — Metro Atlanta

2000 RE/MAX Hall Of Fame (Top 50 RE/MAX Agents Worldwide)

2000 Real Trends Top Performers — Nation’s Top Producing Realtors (out of 650,000 Realtors)

2000 Realtor Magazine Top 30 Realtors Under 30 (National Publication)

1999 Georgia Trend Magazine Top 40 under 40

1999 & 1998 Top Producer of the Year - RE/MAX Greater Atlanta (Alpharetta Office)

1998 Top 50 Realtors Worldwide (out of 2,200,100 Realtors)

1998 RE/MAX International, Inc., No. 3 Top Individual—Closed Transactions—International

1998 RE/MAX International, Inc., No. 2 Top Individual—Closed Transactions—United States

1997 President's Club Award—RE/MAX of Georgia

EDUCATION SPECIALIZED SALES TRAINING

e  MLS Institute *Countdown to Closing Mortgage Training
Real Estate License *Personality Selling & Personality Marketing
University of Georgia Charles Clarke Seminars
Terry College of Business *Team Building Workshop
Bachelor of Business Administration The McPherson Company
Management Major, GPA: 3.7
University of Columbia HONORS
New York City, New York *Sigma lota Epsilon Honorary Society
International Finance, Special Studies Program *University of Georgia Dean’s List
University of London (5 consecutive quarters)




